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WeBuildVenice.com
NOW SELLING | PHASE 1 HOMESITES

Starting from $159,900

941.244.0982  
FURNISHED MODEL OPENING SOON!

Disclaimer: All community Information, including pricing, included features, terms, availability and amenities ore subject to change, prior sole 

or withdrawal of anytime without notice or obligation. Drawings, photographs, renderings, videos, scale models, specific home or lots are 

approximate for presentation purposes only and may very. Nothing on any of our websites should be construed as legal, accounting or tax 

advice. Although this information on is believed to be accurate, it is not warranted and should not be relied upon without personal verification. 

MPS DEVELOPMENT AND CONSTRUCTION, LLC - CGC #061063 • 625 Tamiami Trail N., Venice, FL 34285 - 941.441.1441.

LAKESIDE COTTAGES
14 cottage homes located on Albee Farm Rd.

NOW SELLING - from $389,900

Furnished Model Now Open! • 941.786.9403

CASSATA SHORES
New luxury condominiums with direct gulf frontage on 

Venice Beach. Units are 2,800 Living sq. ft., 3 bedrooms, 

3-1 /2 baths. Walking distance to downtown Venice.

941.244.0982

COTTAGES OF VENICE
NOW SELLING - from $399,900

36 cottage homes located on E. Venice Ave.

Model Under Construction • 941.786.9403

ARCATA DEL SOL
SWIM IN YOUR PRIVATE POOL• ENJOY HOW QUIET INSIDE

CLOSE TO SHOPPPING, DINING AND BEACHES.

From $599,900
20 Single-family ( I and 2 story) Courtyard Homes with 2 & 3-car 

garages and quaint courtyards located along Ease Venice Ave.

Move-in Ready Homes Available Today!

ProGroup Realty and Property Management, LLC

941.786.9403 or 941.244.0982 • WeBuildVenice.com

CASSATA POINTE
NOW SELLING - from $499,000

Estate homesites along Robett’s Bay in Nokomis;

docks with lifts available.

94l.244.0982

 CASSATA LAKES
A new 151 Single Family Home Community superbly

located north of Laurel Road along Kings Way Drive.

Enjoy the convenience of being close to 1-75 (Exit 195),

the new Sarasota Memorial Hospital, schools, beaches,

restaurants and shopping.
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F some local municipalities will charge a
fee to issue the exempt stamp, while
others will do it for free.

If you have successfully navigated
the path of the state, county and local
stamp forms and collection process, you
then need to take the form to the local
recorder’s office for recording. That also
used to be a simple process. But now
that many recorders of deeds accept on-
line filing of deeds, a person off the
street might have to find a service to
help them record the document. Or, you
would need to go to the main office for
the recorder of deeds to get the docu-
ment recorded.

Sam found the deed recording proc-

ess easiest in Florida. But, in each state,
the form for the deed was different and
the information needed to record a deed
from an individual into that person’s liv-
ing trust varied. Some deeds required
the document to be notarized and wit-
nessed, while others only required the
deed to be notarized.

The bottom line is nothing is that
simple. What should be a simple task of
recording a document requires knowl-
edge about the system and the backup
paperwork you’ll need. Finally, you’ll
need to know where to send the docu-
ments and how much to pay to get the
document recorded.

While computers and other systems
make the system more efficient, partic-
ularly for professionals, it does not
make the process easier.

Contact Ilyce and Sam through her
website, ThinkGlink.com.
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Santiago Calatrava is a controversial
architect, somewhat in the mold of Le
Corbusier and Frank Lloyd Wright.

A Ph.D. engineer as well as an archi-
tect, he is a designer of the first order,
creating neo-modernist sculptures that
also serve as buildings.

A Calatrava bridge, museum or train
station, quite often inspired by designs
found in nature, can turn an otherwise
nondescript locale into a tourist attrac-
tion. A bright star on the architectural
map.

Now in his mid-60s, Calatrava ap-
pears to be as sensitive as his architec-
ture. Former Lakeland reporter Mary
Toothman of The Ledger described Ca-
latrava as a kind, “very sweet” man. She
expected arrogance, but instead found

herself interviewing a man with a bit of
attention-deficit disorder who sketched
a profile of her as they spoke.

One is reminded of how Le Corbusier
and Wright handled leak complaints.
Corbu famously told one client, in effect,
“What did you expect? This has never
been done before. Call a roofer.”

When told by a client that water was
dripping from the ceiling onto his head,
Wright replied, legend has it, “Why
don’t you move your chair?”

Well, things are not so troubled in ru-
ral Polk County, where Calatrava de-
signed Florida Polytechnic University’s
162,000-square-foot Innovation, Sci-
ence and Technology building on what
had been a cow pasture. Clearly visible
by motorists on Interstate 4, about 15
miles east of Lakeland, the IST building 

FLORIDA BUILDINGS I LOVE

Innovation, Science & Technology building on the campus of Florida Polytechnic University in Lakeland, Florida. PIERRE DUCHARME/THE LEDGER

No. 83: IST Building at Florida Poly, 2014, Polk County
Harold Bubil Real Estate Editor Emeritus

Sarasota Herald-Tribune | USA TODAY NETWORK

Moveable roof panels help shade the IST Building at Florida Polytechnic
University east of Lakeland. It was designed by famed Spanish architect
Santiago Calatrava. HAROLD BUBIL/HERALD-TRIBUNE See IST, Page 3I

The IST Building at Florida Polytechnic University east of Lakeland was designed
by famed Spanish architect Santiago Calatrava. HAROLD BUBIL/HERALD-TRIBUNE
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DO YOU NEED HELP TERMINATING YOUR 
TIMESHARE CONTRACT?

HOW TO EXIT YOUR TIMESHARE?

CALL US TODAY AT
AND TERMINATE YOUR TIMESHARE

As one of the nation’s leaders in timeshare exit advocacy, we can help resolve your unwanted 

timeshare and get you back to living a stress free life.

If you feel as though you were misrepresented by your timeshare developer by way of high-pressure 
sales tactics, deceptive marketing or rising maintenance fees, you may be eligible to terminate your 
timeshare contract. 

DISCLAIMER: We are not attorneys or a credit repair company. We help resolve timeshare contracts only. We do not provide advice 
on legal matters or credit repair, nor do we offer credit repair services. We do not buy, sell or trade timeshare. Our timeshare advocacy 
services are not free.

At Timeshare Compliance we pride ourselves in making a difference in the lives of timeshare owners 
who bear the financial burden of an unwanted timeshare contract. We provide superior timeshare 
resolution services that are built on commitment, trust and reputation. Our goal is to work efficiently 
towards resolving our client’s timeshare contract exit needs, while striving to maintain the highest level 
of customer satisfaction throughout the process.

10 YEARS IN BUSINESS
As former timeshare industry professionals, 
we bring a wealth of experience to the 
timeshare exit industry. We have helped 
advocate for timeshare owners who 
have fallen victims to misrepresentations 
and unscrupulous conduct by timeshare 
developers. Under our guidance and 
leadership, we have successfully helped 
thousands of clients terminate their unwanted 
timeshare contracts.

PROVEN EXIT STRATEGY
Over the past 10 years we have demonstrated 
to be a reliable and trustworthy timeshare exit 
partner. When it comes to terminating your 
timeshare, experience matters! That is why 
our proven timeshare exit process has helped 
many timeshare owners put an end to their 
unwanted timeshare contract liabilities.

YES, WE USE ATTORNEYS

At Timeshare Compliance we only use 

experienced attorney partners to help represent 

you in a timeshare exit resolution. In doing 

so, it not only gives you peace of mind, but it 

ensures a smooth and seamless timeshare exit 

process. Most importantly, it can also put an end 

to any potential harassment on the part of your 

timeshare developer.

BBB ACCREDITED BUSINESS

We take great pride in maintaining an impeccable 

online reputation by delivering on what we 

promise. Our A+ Rating and Accreditation with 

the BBB (Better Business Bureau) stands as a 

testament to our success. While we acknowledge 

we can’t help everyone, we certainly strive for 

excellence in helping those we can.

“Let the team at Timeshare 

Compliance tackle your 

timeshare and take it off your 

hands. They helped me and 

my family, and 

they can certainly help you”. 

Anthony Becht
Former professional football player 
and Timeshare Compliance client

941-667-2578

gleams in the sun. (It even looks good on
a cloudy day, as these photos attest.)

It also fights the sun. Calatrava de-
signed it with 94 robotic louvers on the
250-foot-long roof that move like wings
to shade the great hall in the building’s
interior.

Calatrava, learning from birds, has
used the wing form before, particularly
at the Milwaukee Art Museum. It’s gor-
geous. But the IST is not some deriva-
tive knock-off or regurgitation of his
own portfolio. The Spaniard has created
his building, his way, with a recasting of
his own design language.

He said, a few years ago, “My build-
ings will still take on anthropomorphic
form … and they will still be movable
and bone-white and instantly recogniz-
able as my work.”

The Florida Poly folks love it. The
building came in on time and on the re-
ported $60 million budget; Calatrava’s
fee was $13 million, according to media
reports. It has won at least 20 design
awards, and was included on “Tech In-
sider” magazine’s list of the 16 most
breathtaking buildings in the world,
based on a survey of architects. That list
includes the Parthenon, the Empire
State Building and Mr. Wright’s Falling-
water.

Awards are important when you are a
small, young college trying to attract
science, technology, engineering and
math students.

Calatrava has been described (by me)
as the “best architect yet to have won
the Pritzker Prize.” The IST building is
part of the evidence.

“Florida Buildings I Love” is Harold
Bubil’s homage to the Sunshine State’s
built environment. This article original-
ly ran on July 14, 2018.
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The large hall that makes up much of the top floor of the IST Building at Florida
Polytechnic University east of Lakeland.

The IST Building at Florida Polytechnic University east of Lakeland was designed
by famed Spanish architect Santiago Calatrava. HAROLD BUBIL PHOTOS/HERALD-TRIBUNE 

The common wisdom is that would-
be homebuyers on the lower end of the
credit spectrum will benefit the most
from improving their credit scores —
those all-important snapshots in time
of how people use their credit.

But that’s not the case, according to
number-crunching company CreditXp-
ert, which claims that most people who
apply for a mortgage can raise their
scores by 20 points — and do so within
30 days.

Most lenders accept credit scores as
static figures. They’re not, though —
they are dynamic, says Mike Darne,
vice president of marketing at Cred-
itXpert. Lenders should look at every
applicant’s score “not for what it is,” he
says, “but for what it could be.”

So should borrowers, for that matter.
CreditXpert found that 65% of a rep-

resentative sample of people who
bought homes in the last six months, or
who intended to buy in the next six,
were never given the opportunity to im-
prove their credit scores. Out of those
who were given the chance, 7 out of 10
took steps to do so, and the main reason
was to save money.

How much money you can save va-
ries, of course. But in one example, a
woman raised her score by 40 points,
earning her a lower rate from her lender
and trimming her principal-and-inter-
est payment by $158 a month. She also

saved $131 on mortgage insurance, for a
total of $289 a month.

Just for taking rudimentary steps to
raise her credit score, she’ll save tens of
thousands of dollars over the 30-year
term of her $400,000 mortgage.

Credit is just one of the three C’s
lenders look at when deciding whether
to provide financing to someone. The
other two are capacity, or your ability to
repay the loan, and collateral, which is
the value of the property you’re buying. 

But credit, Darne points out, is the
only one over which you have any con-
trol. You can’t very well boost your in-
come instantaneously, and you certain-
ly can’t raise the value of the house you
are buying. But you can raise your credit
score — sometimes enough to make a
real difference.

To do so, there are numerous steps
you can take. First, go over your credit
report to search for errors and have
them expunged. Credit reports are of-
ten riddled with mistakes, such as ac-
counts that don’t belong to you or paid-
off loans that are described as still ac-
tive — or worse, as delinquent.

Another step: Don’t utilize more than
35% of your maximum credit alloca-
tion. For example, if you could max out
all your credit cards to a total of
$10,000, keep your combined balances
below $3,500. That will show that you
know how to handle credit. And always
be on time with your payments, of
course.

Some actions in the world of credit
scores seem counterintuitive or contra-
dictory. For instance: In general, you
shouldn’t apply for any credit that you
don’t need. But in some cases, it may

help your score to take out a new credit
card. Likewise, paying off your bal-
ances and debts is a good thing — most
of the time. Paying off an old debt could
actually be detrimental because the ac-
tion will render it a “new” item on your
report, which will be counted against
you. So it may be better to just leave it
alone.

These steps can be tough to navi-
gate, and may not even be helpful in the
short term. But CreditXpert is testing a
credit optimization tool that anyone
can use to determine what (if anything)
they can do to boost their credit score
and lower their mortgage costs.

After answering a few questions
about the anticipated purchase price
and loan amount, the system will check
your credit file and use predictive ana-
lytics to identify what you might do to
meaningfully bump your score. Then, it
will send you to a lender who can use
the tool to produce a step-by-step plan
to help you reach your potential.

Optimizing your credit won’t come
without a cost. But in the long run, your
savings could be substantial.

In the example above, the woman
who raised her score by 40 points
would have to spend $2,810 — maybe
through paying off a credit card or two,
or paying down other accounts — to
take her score from 640 to 680. But her
monthly payment would be $289 lower,
so in just 10 months, she would recoup
her out-of-pocket costs.

By the way, credit optimization
should not be confused with credit
counseling or credit repair. Whereas
optimization leverages sophisticated
data science and predictive analytics to
look for short-term opportunities, cred-
it counseling is usually a longer-term
process. Those interested should seek
out face-to-face counseling platforms
run by legitimate organizations.

“Credit repair” is another story alto-
gether. Buyer beware: The Federal
Trade Commission has brought numer-
ous actions against so-called credit re-
pair services, and has partnered with
some states to bring hundreds of addi-
tional lawsuits. Many of these charla-
tans take your money but do little, if
anything, to help with your credit.

Contact Lew Sichelman at lsichel-
man@aol.com.

Most can increase their credit scores

The Housing Scene
Lew Sichelman

After nearly three decades, bank
regulators have updated a 1977 law
meant to undo the practice of redlin-
ing, a color-coded government-backed
policy of discriminating against Black
borrowers by deeming − and literally
outlining − majority Black neighbor-
hoods as “hazardous.”

Although racially motivated redlin-
ing was banned by the 1968 Fair Hous-
ing Act, many community groups still
found evidence of the practice in the
mid-1970s leading to the enactment of
the Community Reinvestment Act in
1977.

The CRA was meant to encourage
banks to meet the credit needs of the
communities where they do business,
especially in low- and moderate-in-
come areas within those communities.
In 1995, regulators overhauled CRA im-
plementation to make it more quanti-
tative and performance-focused, in-
cluding how they serve the communi-
ties they have branches in, according
to the Federal Reserve.

The changes announced Oct. 30,
developed by the Federal Reserve, the
Office of the Comptroller of the Cur-
rency and the Federal Deposit Insur-
ance Corp., updates the law to be in
sync with the digital age so regulators
evaluate banks based not just on
where they have a physical presence
but also by where they do business via
mobile and online banking.

“The rules that give that law teeth
were last updated when the web was a
brand-new thing,” said National Com-
munity Reinvestment Coalition Presi-
dent and CEO Jesse Van Tol. “This up-
date is both long overdue and essen-
tial. Marginalized communities still
suffer from a variety of inequities in
mortgage and small business lending,
and from the enduring effects of his-
toric financial discrimination.”

The homeownership gap is wider
today than it was in 1960, before the 

Bank evaluations
in place for years
get update for
digital age
Swapna Venugopal Ramaswamy
USA TODAY

See BANKS, Page 4I


